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Pe3rome

Ilpoyusanus 6bpXy U3N0A36aHEMO HA PATUYHU YIPAGIEHCKU UHCIPYMEHmu 0asam
OpueHmupu 3a 6ooewju meHoeHyuu 8 MmenuorcmvHma. Ouepmasam ce CbObPACAHUETO
U epanuyume Ha 00w UHCINPYMEHMApUyM Ha MEHUOICLpUme, d Makd oo Ha pasiu-
yusma mexcoy msx. B mexcma ce npedcmaegs KOHKpemHa KapmuHa Ha Mon YRpagieHCKU
UHCIPYMEHmMU U pe3yImamu om npoyueane cped dvieapcku menuddicwvpu. Ipoyueanemo
€ 0CbUleCmBeHo 8 08a paspes3d. 8 KaKed cmeneH usc1e08anume auya no3HA8aAnm nocoye-
HUme UHCMpYMEeHmu,; 6 KaKea cmenew dcenasm 0a Hayiam nogeue 3a msax. Cneyuanto
BHUMAHUE € OMOENeHO HA MBPLOBCKUME MEHUONICLPU — KOU OM NOCOYEHUMe YNpPaeieH-
CKU UHCMPYMEHMU NO3HA8AM U KOU U3NOA36AM 8 NPAKMUKAMA CU; HANpAGeHo e Cpas-
HeHue MedcOy MbpPeOBCKUME MEHUOICLPU U MEHUOICLPUME 8 NPOU3B0OCEOMO CHPIMO
YAIama u3cned8and Cb8KynHOCHI.

KiouoBu 1yMu: yripaBiIeHCKH HHCTPYMEHTH, MEHUKMBHT, ThPTOBCKH MCHUKBPH,
ousHec

JEL: D2, M1

YBoa

B o0pa3oBanueTo o MKOHOMUKA U yIPaBJICHUE C€ U3IOJI3BAT Pa3HOOOpa3HU
MapajurMy, CTHJIOBE Ha MHCIICHE, TTOJIXOM 3a U3CIICABAHEe U MHTEPIPETUPAHE,
MeTo/M U Ap. IHTerpaTUBHUTE TEHACHIIMN B 00YYEHUETO U3UCKBAT J1a CE Ch3/la-
BaT HOBU (hOpPMU M paBHHMIIA HA KOOPAWHUPAHE U CHHTE3 B PA3HOIUCIIMITTNHHO-
TO MTO3HAHUE 32 PA3IMYHU TPEAMETHO-TIPOOIEMHN TIoJIeTa. biarogarHa Bb3MOXK-
HOCT 3a TaKbB THII CHHTE3 € METa PABHMIIETO HA YIPABICHCKUTE MHCTPYMCHTH
(bopucos, laBuakos, 2008; JlaBuakoB u koyiekTus, 2019).

OcHoBHaTa 11eJ1 Ha M3CIICABAHETO € JIa CE OMpEeNen A0 KaKkBa CTEIEeH MEHU-
JDKbpHUTE B BBaTapus mo3HaBar M peasiHO M3IOJI3BAT B MTPAKTHKATA CH BOJICIIIN-
TE€ yNPaBICHCKH HHCTPYMEHTH; CIICIIMAJICH OOCKT Ha BHUMAHHUE Ca ThPTOBCKHUTE
MEHUJIKBPH.

! TIpodecop, JOKTOp Ha COLMOJIOTHYSCKUTE HAyKH, Karteapa ,,CTOMAaHCKO YIpaBieHHe",
Coduiicku ynusepcurert ,,CB. Kimmment Oxpuncku’
2 JloueHt, 1okTop, kareapa ,, ikonomuka Ha Thprosusita™, YHCC
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ToBa Mo’xe 1a HU ajie MO3HAHNE ¥ OPUEHTUPH Hal-MaJIKO B IBE TIOCOKH:

[IbpBO, OT IIeIHA TOUKA HA MEHUIKBPUTE, 38 KOU YIIPABIEHCKU HHCTPYMEH-
THU CC HYXXIAAT OT IIOBCYC HH(l)OpMaL[I/IH, 06y‘{eHI/IC 1 Bb3MOXXHOCTH 3a IIPpaKTH4C-
CKO NPHJIOKEHHUE.

Bropo, oT no3unusaTa Ha CTYJEHTUTE 10 MKOHOMHKA M OM3HEC — 10 KOU OC-
HOBHH YTIPaBJICHCKH HHCTPYMEHTH OW3HECHT OYaKBa OT TAX J]a MMaT IMO3HAHHMS,
puI00UTH OIIIe 10 BpeMe Ha CIIEIBaHETO.

I'mo6anHO mpoyyBaHe HA YIIPABJICHCKUTE HHCTPYMEHTH

[mobGanHo mpoyyBaHe Ha YNpPaBIEHCKUTE MHCTPYMEHTH OTKpPOsiBA CIICAHHUTE
25 (mBajeceT u MeT) TON-yIpaBiIeHCKH MHCTpyMeHTa (Tabmuia 1). Ako ce npue-
Me, 4e Te3W WHCTPYMEHTH ca Hal-TI03HATH U M3IOJI3BaHU Cpel MEHUKBPHUTE, TE
Morar J1a ObJaT 0CHOBA 3a pa3HOOOpa3HU MPOYUYBaHU 3a cUTyaluara B brira-
pus UK B cpaBHUTENEH M1aH. ChIIEBPEMEHHO ChBKYITHOCTTA OT TOM-yIpPaBJIeH-
CKU MHCTPYMEHTH MOJKE Jla CTaHE OCHOBA 32 MHTETPHpPaHE Ha YHUBEPCUTETCKOTO
MMO3HAHKE Ha €IHO BH3MOKHO METa PABHHMIIIE.

TpallHUSAT HM MHTEpEC KbM Ta3M NMpOoOJIeMaTHKa € MaTepual3upaH B Ipe-
nxofHa myOnukanus. B Texcra ,, YCTOWYMBOCT U IMHAMUKA Ha TOM-YIPaBICHCKU
WHCTpyMeHTHU (ObarapckusiT KontekeT) (JaBuakos, SAukymnos, 2019) — untepe-
CHT HH Oellie HAaCOYCH KbM OIICHKA Ha U3CJICIBAHUTE TOIl MHCTPYMEHTH OT TIIeTHA
TOYKA Ha ,,[IOBEJICHUETO UM BbB BPEMETO .

Ta6auna 1: J[Bagecer u et TON-ynpaBieHCKH HHCTPYMEHTa

3 y/IOBJIETBOPEHOCT
Ha KJINEHTHTE)

3a aHTraxupaHe
Ha CJ'Iy)KI/[TeJ'II/ITe)

Advanced Agile Balanced Benchmarking Business Process
Analytics Management Scorecard (U360p Reengineering
(buzHec ananmus (Cucremara Agile | (Kaptu Ha OPHEHTHPH (IIpenpoextupane
U IIPOTHO3UPAHE) B IIPOEKTHOTO 3a GayaHcHpaHe; 3a CpaBHEHHE) Ha paboTHHTE

yIpaBjieHHue) 0aJlaHCOBU KapTH) MIPOLIECH)
Change Complexity Core Competencies | Customer Journey | Customer
Management Reduction (Kirouosu Analysis Relationship
Programs (HamassiBaHe KOMIIETEHTHOCTH) (Ananu3 Management
(ITporpamu Ha CIIO)KHOCTTA) Ha (YmpaBnenue
3a MPOMsIHA HOTPEOUTEIICKOTO Ha B3aUMO-
Ha YIPaBJICHUETO) IIPESIKHUBSIBAHE) OTHOLICHUSITA

C KIIUCHTHTE)

Customer Customer Digital Employee Mergers and
Satisfaction Segmentation Transformation Engagement Acquisitions
Systems (CermenTupaHe (dururanna Systems (CnuBanust
(Cucremu Ha KJIMEHTUTE) TpaHchopmars) (Cucremu U TIOTJTBIIAHMS )
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Tom HHCTPYMEHTH 32 YIIPABICHUC Ha OM3HECA B MPAKTUKATa Ha ThPrOBCKH MCHUIKbPH

IIpoovaocenue
Mission and Vision | Organizational Price Optimization Internet of Things | Scenario and
Statement Time Models (UuTepuet Contingency
(Mucus u BU3Ms) Management (Monenu Ha Hellara) Planning
(Ynpasnenue 32 ONTUMM3UpPAHE (ITnanupane
Ha BPEMETO Ha LICHUTE) 10 CLIEHAPUH
B OpTaHU3aIHATA) U B YCIIOBHS
Ha HECUT'YPHOCT)
Strategic Alliances | Strategic Supply Chain Total Quality Zero-Based
(Crparerudecku Planning Management Management Budgeting
CHIO3H) (Crparerndecko (Ynpasnenue (YpaBnenue (Bromxerupane
[UTAHUPAHE) Ha Bepurara gpe3 TOTATHO OT HyJnara)
Ha JIOCTaBKHTE) KaueCcTBO)

HWsmounux: Rigby, Bilodeau (2017).

Hapen ¢ mocoueHnTe HHCTPYMEHTH, 32 €()EKTUBHOCTTA Ha YIPABICHUETO Ba-
’KHO 3HaUY€HHE MMaT M3IOJI3BAaHUTE CTHUIIOBE Ha YIPABICHCKO MHCJICHE U JIPYTH
CTPYKTYpHpaHU moaxonu (Moaenu, GpopMaT u mp.), HACOYEHH KbM pelllaBaHe-
TO Ha MO-KOMITJIEKCHHU HJIU TT0-KOHKPETHH yTpaBlIeHCKH npobiemu (MapkoBcka,
2018). Hanpumep: TQM, EFQM, CAF, monenst BALDRIGE, cranmaptute Ha
Mexaynapoanara opranusanus no cranaaptusanus (ISO) u ap. — kato opranu-
3alIMOHHO-YTIPaBIEHCKH MOJIEJH 32 KaU€CTBO U OPTaHU3allMOHHO ChBbPIIEHCTBO;
uzaenTe 3a 106po ynpasinenue Ha npousBoacTBoto LEAN u T.H. 3a onpenenenu
HYX/IW Ce W3TI0JI3BaT U IPYTH MOIYISIPHA HHCTPYMEHTH — HanpumMep Six Sigma,
Kanban, Scrum, Scrumban u np. Hact OT TSX ce OTKpHBAT MpH U3CJICABAHE HA
cbBpeMeHHUTe popmu Ha uHaycTpuanusamus (Hodge, 2018)°.

Ot Tabnuua 2 Morar Aa ce HalpaBAT Ha4aJHU W3BOJU 3a YCTOHUMBOCTTA U
JMHAMHUKaTa Ha TOI YIPABICHCKUTE HHCTPYMEHTH Bb3 OCHOBA Ha CPAaBHEHHETO
Ha ,,tor 10 B yeTnpm HabmoaaBanu BpemeBu Touku — 1993, 2000, 2014, 2017 1.

? Six Sigma (oImyNsipeH HHCTPYMEHT 3a KOHTPOII BBPXY Ka4eCTBOTO Ha IIponyKiusaTa); Kanban
(moxxox 3a momoOpsiBaHe Ha pabOTHUTE MPOLIECH; CUCTEMA 3a YIPABJICHHUE HA MPOLECH);
Scrum (meromoyorusi 3a T'bBKaB NPOEKTEH MEHHDKMBHT); Scrumban (meromonorus —
xubpua Mexy Scrum u Kanban).
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Taoaumna 2: Jlecer(te) Tom-ynpaBIeHCKH HHCTPYMEHTA — HAOIO/ICHHE
B yeTHpu BpemeBu Touku: 1993, 2000, 2014, 2017

1993 2000 2014 2017
Mission and Vision Strategic Planning Customer Relationship | Strategic Planning
Statement (Crpareruuecko Management (Ctparernuecko
(Mucust u BU3HSA) — ianupane) — 76% (Ynpasienue ianupane) — 48%
88% Ha
B3aMMOOTHOIIICHUSATA
¢ xueHtute) — 46%
Customer Mission and Vision Benchmarking Customer Relationship
Satisfaction Statement (U360p Management
(YoBieTBOpeHocT (Mucus u Bu3us1) — Ha OPUEHTHPH (Ynpasienue
HA KJIMEHTHUTE) — 70% 3a cpapHenue) — 44% | Ha
86% B3aUMOOTHOLICHUATA
¢ xiueHtute) — 48%
Total Quality Benchmarking Employee Engagement | Benchmarking
Management (A360p Surveys (1300p HA OPHEHTHPH
(Yupasienue HA OPMEHTHPHU (ITpoyuBanus 3a cpaBHeHnue) — 46%
4ype3 TOTAJHO 3a cpaBHeHHe) — 69% | 3a aHraxxupaHocTTa
KauecTBo) — 72% Ha CIT)KUTENNTE) —
44%
Competitor Profiling Outsourcing Strategic Planning Advanced Analytics
(ITpodpmn (Aytcopeunr) — 63% (Crparernuecko (bm3nec ananms
Ha KOHKYPEHTHTE) — ianupane) — 44% U IIPOTHO3HPAHE) —
71% 42%
Benchmarking Customer Outsourcing Supply Chain
(u300p Ha opuenTHpH | Satisfaction (Aytcopcunr) — 41% Management
3a cpaBHenue) — 70% | (YaoBieTBopeHOCT (Ympasienue Bepurara
HA KJIHEHTHUTe) — Ha jjoctaBkute) — 40%
60%
Pay-for-Performance Growth Strategies Balanced Scorecard Customer
(3amnamane ¢ ocaoBa | (Crpareruun (Kaptu Satisfaction
Ha TIOCTHKECHUSTA) — 3a pactex) — 55% 3a OaJaHCHpaHe; (YnoBi1eTBOpeHOCT
70% 0aJaHCOBM KapTH) — HAa KJIWEHTHTe) —
38% 38%
Reengineering Strategic Alliances Mission and Vision Change Management
(ITpenpoexTupane (Crparernuecku Statement Programs
Ha ...)—67% cpro3n) — 53% (Mucust v BU3Hs) — (ITporpamu
38% 3a IpoMsHa
Ha yIpaBICHUETO) —
34%
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Tom HHCTPYMEHTH 32 YIIPABICHUC Ha OM3HECA B MPAKTUKATa Ha ThPrOBCKH MCHUIKbPH

IIpoovaocenue

Strategic Alliances
(Ctparernvecku
chr03H) — 62%

Pay-for-Performance
(3amnamane

Bb3 OCHOBA

Ha TIOCTHUKCHHUATA) —
52%

Supply Chain
Management
(Ympasnenue Ha
Bepurara

Ha JIocTaBKuTe) — 36%

Total Quality
Management
(Ynpasienue
4pe3 TOTAJHO
KayecTBo) — 34%

Cycle Time Reduction
(CokpaiaBane
Ha BpeMeTo) — 55%

Customer
Segmentation
(Cermenrupane

Ha kmeHture) — 51%

Change Management
Programs
(ITporpamu

3a POMsIHA

Ha YIPaBICHHETO) —
34%

Digital Transformation
(Hurnranza
TpaHchopmarms) —
32%

Self-Directed Teams
(CamoymnpasnsBamny ce
ekurn) — 55%

Core Competencies
(KirouoBu
KOMITETEHTHOCTH ) —
48%

Customer
Segmentation
(CermeHnTtupane

Ha kmuenture) — 30%

Mission and Vision
Statement

(Mucust u BU3uA) —
32%

Hszmounux: Rigby, Bilodeau (2017).

3amno3HaBaHETO ¢ TOBA CpPaBHCHUEC 1aBa OCHOBAHUEC Jia CC HAIIPABAT HAKOH HaA-
YaJIHU KOHCTaTalluu U U3BOJIH.

* CpelHOTO HMBO Ha H3IOJ3BaHE HA PA3MICKIAHUTE TOM-YIPaBICHCKU
MHCTPYMEHTHU B riobanen mamad namansasa (1993 — 70%; 2000 — 60%;
2014 — 40%; 2017 — 39%); ChIIEBPEMEHHO € HAJUIle CTAOWIM3UPAHEe Ha
pasHutie okoso 40%. ToBa Moke /1a ce IBJDKM Ha pa3BUTHETO U AudepeH-
[IUPAHETO HA MHCTPYMEHTHTE Ha YIIPABJICHCKOTO IMO3HAHKE; HA 3aCHIIBAHETO
Ha Pa3UyUsATa MEX/IY OTIEIHU CEKTOPH Ha OOIECTBEHOTO MPOU3BOACTBO
MIPU U3IOJI3BAHETO HA TAKMBA MHCTPYMEHTH; TaKka ChIO Ha APYTH (hakTopu.

* [IpueMcTBEHOCTTA M YCTOMYMBOCTTA B PA3BUTHUETO HA TOM-YIPABICHCKUTE
MHCTPYMEHTH, Ha TOBA PAaBHUILE HA Pa3IIeKJaHe — 3a U3CIIeIBAaHU J[BaJle-
CeT W TeT TOAMIICH NEePUOA Ce IBJDKH Hail-Beue Ha MOMYISIPHHUTE B yIpa-
BJICHCKATa OOIIHOCT MHCTPYMEHTU: MUCHSI U BU3USI, CHCTEMHU 3a yIOBJIETBO-
PEHOCT Ha KIIMEHTUTE, OEHYMAPKUHT U YIPABICHHUE YpPe3 TOTATHO Ka4Y€CTBO.
Ob6sicHeHreTo Ha To3M (DakKT ce Hy)KAae OT MO-JAeTailHo mpoyuBaHe. Mma
roJyisiMa BepOsITHOCT, 00aue, N3MOI3BAaHETO HAa T€3U HHCTPYMEHTH Ja € CBBP-
3aHO MPEIUMHO ChC CHITHOCTTA M XapakTepa Ha yIpaBleHCKaTa M PbhKO-
BOJIHATA JIEHHOCT; C Mpolieca Ha B3eMaHe Ha PELICHUS; C U3IIBIHEHUETO Ha
HEOOXOMMHUTE PHKOBOIHHU POJIH.

* JluHamuKaTa B pPa3BUTUETO HA YIPABICHCKUTE HHCTPYMEHTH € 3Haunma. Ts
ce IMKTyBa KaKTO OT aKTyaJHUTE M3MCKBAHUS KbM YIPABICHCKOTO MO3HA-
HUE (B KOHTEKCTa Ha 00IIECTBEHOTO MPOM3BOJICTBO), TaKa CHIO OT BHTPEIII-
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HHUTE 3aKOHOMEPHOCTH Ha Pa3BUTHE HA 3HAHUETO U HETOBOTO MPHIIOKECHHUE.
OuakBa ce BbpXy Ta3u JMHAMHKa BCE TOBEYE Ja BIMSE 3aCUIIBALIOTO CE
yOexenue, 4e CbBpEMEHHOTO YIIPaBIeHHUE € MPOLEC Ha HEMTPEKbCHATO yUe-
HE U [IpeHay4JaBaHe (M CBbP3aHUTE C TOBA YOexk1eHHe 0COOEHOCTH Ha MOTH-
BallMsTA 32 yUeHe).

Ilo3HaBaHe HA TON-YNPaBJEHCKUTE HHCTPYMEHTH
oT MeHMKbpHUTe B Bbiarapus

Bb3 ocHoBa Ha uscnenBane cpen Obyrapcku MeHUKbpU (N = 199), Osxa n3-
BEJICHH OPUEHTHPH 3a 00pa30BATEIHUTE MOTPEOHOCTH HA M3CIEIABAHHUTE JIMIA
(MJI) — o0mio u 3a paznuyHUTE yHpaBieHCKH paBHuIa (/laBuakoB, SIHKYIOB,
2019)%

B Hacrosiimust TekeT Bb3 0CHOBA Ha paszmmpeHo npoyusane (N = 244), otrosa-
psiME Ha CJIeTHUTE BBIIPOCH:

* B xakBa crenen MJI no3HaBar akTyagsHUTE TOM-yIPABICHCKH HHCTPYMEHTH?

+ KakBu ca 3asBeHHnTEe HYXIU OT HHPOpMAIHs U 00ydeHHe 3a YIpaBICHCKU

WHCTPYMEHTH?

OTroBopbT Ha TE3U BBIPOCHU CE€ pasrpbllia B CPABHEHHETO: PE3YyNTaTH 3a
byHKIHSTA npodasxcou — pe3yiaTaTh 3a Yaiama uzcied8ana cvekynHocm. Unro-
CTPATHUBHO Ca IMOKa3aHM JaHHU 32 (PyHKIHATA NPOU3B0OCHEO.

B xakBa cTemeH u3cjeaBaHUTe JIUIA — OOIIO U 3a JBETC U30paHU (PYHK-
IIUU — MO3HABAT TOI-yNPaBICHCKUTE HHCTPYMEHTH? — Tabnuua 3.

Taoauuna 3: [ToznaBam T03u uHCTpYMEHT (0010 — 244 n3cneaanu smna (UJI);
[Tpomax6u — 58 NJI; [TpousBoacteo — 21 UJI)

O0mmo IIponaxou IIpousBoncTBO
Strategic Planning 41 33 (1) 43
Mission and Vision Statement 31 31(2,3) 29
Benchmarking 39 31(2,3) 62
Customer Relationship Management 39 29 (4,5) 38
Digital Transformation 34 29 (4,5) 24
Total Quality Management 34 28 (6) 38
Mergers and Acquisitions 36 26 (7) 29

4 B npyra nyOnmukanuu ce o0chkIa Bb3MOKHOCTTA 32 3aCHJIBAaHE HAa MEXKIYNPEIMETHUTE
BPB3KH B YHUBEPCHTETCKOTO IIPENO/IABaHE Bh3 OCHOBA Ha O0Ia OCHOBA OT YIIPABJICHCKU
nHcTpyMeHTH ([aBunkos, Bexwsp, Muxaiinosa, 2019).



Tom HHCTPYMEHTH 32 YIIPABICHUC Ha OM3HECA B MPAKTUKATa Ha ThPrOBCKH MCHUIKbPH

IIpoovaocenue
Change Management Programs 34 24 (8,9) 38
Customer Segmentation 32 24 (8,9) 24
Agile Management 41 22 (10, 11) 43
Organizational Time Management 32 22 (10, 11) 29
Price Optimization Models 31 21 (12) 24
Advanced Analytics 25 19 (13-19) 5
Balanced Scorecard 31 19 (13-19) 29
Customer Journey Analysis 25 19 (13-19) 10
Employee Engagement Systems 32 19 (13-19) 29
Customer Satisfaction Systems 30 19 (13-19) 33
Internet of Things 34 19 (13-19) 19
Strategic Alliances 22 19 (13-19) 14
Core Competencies 30 17 (20, 21, 22) 43
Scenario and Contingency Planning 24 17 (20, 21, 22) 29
Supply Chain Management 35 17 (20, 21, 22) 33
Complexity Reduction 18 16 (23) 19
Business Process Reengineering 27 14 (24) 33
Zero-Based Budgeting 19 12 (25) 10

H3mounuk: aBTOPCKO U3CIEABAHE cpell ObIrapcku MCHUDKbPH
* % OT ChOTBETHATA KaTeropus (B CKOOM — PaHr).

HabupaneTo Ha mMbpBUYHA EMIUPUYHA HH(POPMALIUS € OCHIIECTBEHO Tpe3 Ie-
puona maii — roru 2020 1. ¢ BEIPOCHUK B eneKTpoHeH (opmar. Cres Torudecku
orien U KOHTPOJ ca otaeneHu 244 roguu 3a oOpaboTKa BeIpOCHUKA. B 3aBu-
CHUMOCT OT paBHHMIIETO, HA KoeTo pabotsr, MJI ce pasmpenenst, KakTo ciensa:
BHUCHI MEHUJIKMBHT — 25,1%; cpeneH MeHWIKMBHT — 37,9%; cynepsaiizop, op-
TaHU3aToOp MPOU3BOJICTBO, PHKOBOIUTEN HA €KHIT M I000HU — 15,5%; paboTHUK,
ciyxuten — 14,0%; npyro — 7,5%. B 3aBucuMocT oT Bojieniara (GpyHKiust pasmpe-
JIEJICHUETO € CIEAHOTO: MPOU3BOACTBO — 9%; MapkeTuHr U pexiama — 11%; npo-
naxoun — 24%; ¢unancu u cuetoBoAcTBO — 14%; norucruka — 3%; ynpasineHue
Ha yoBerkure pecypcu — 13%; UKT — 13%; apyro — 13%.

VYipaBneHCKUTe UHCTPYMEHTH Ca MOJPEICHH B 3aBUCHMOCT OT PE3yJITaTUTe
Ha WJI npencraBurenu Ha QyHKIUATA npodaxcou — iepapXusi B HU3XOMISIIL PEI.

B nwpea epyna (28 — 33%) kato Hali-no3HaTH (Bb3 OCHOBA Ha CaMOOLIEHKaTa
Ha WJI) ca mect MHCTpyMEHTA, KaKTO CIIEABA: CMpame2uyecko nianupane; mu-
cusl, 6u3Us; U3O0p HA OPUEHMUPU 3a CPABHEHUe, YNPasieHue Ha 63aUMOOmMHOULe-
HUAMA ¢ KiueHmume, OUSUMAIna mpancghopmayus; ynpasienue ype3 momanito
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kauecmeo. I1eT oT TAX ca B IpIATOTpaiiHa ynorpeda u ToBa MOXKe /1a OOSICHU TIPH-
CbCTBHETO MM CpeJl Hall-MOMYJISIPHUTE; AUTUTAIHATA TpaHCc(hopMalus € TeKyIo
aKTyajiHa ¥ TOBa CHIIIO0 MOXE Jia 5 ,,[IOCTaBU " B Ta3U rpyrma.

B®B 6mopa epyna nonanar netr HHCTPYMEHTA, & UMEHHO: CIUBAHUSA U NO2Tb-
Wanus; npocpamu 3a NPOMAHA HA YNPAGIEHUEmO, cecMeHmupane Ha KaueHmu-
me; Agile; ynpasnenue na epememo 6 opeanuszayusma. VlMa ocCHOBaHUA Ja ce
[pueMe, 4e ,,peUTUHIBT® Ha Ta3U HHCTPYMEHTH € CyMapeH pe3yiTar OT CIIEJHUTE
OCHOBHHU (PaKTOPH: KOJIKO IBJITO ca B yNnoTpeda; KakBa € MOMEHTHATa UM aKTy-
QJIHOCT; B KaKBa CTEIEH C€ ,,BIUCBAT" B paboTaTa Ha ThPTrOBCKUTE MEHHKBPH.

C Hali-HUCKa TOMYJSPHOCT Ca UHCTPYMEHTUTE HAMANIABAHE HA CHLONCHOC-
mma; npenpoekmupane na pabomuume npoyecu; Ol00Hcemupane om Hy1ama.
WHCTpYMEHTBT npenpoexmupane na pabomuume npoyecu (Makap Bede ¢ UCTO-
pus Hajx 25 TOAMHU) BUAMMO C€ Bb3IpPHEMA KaTO MPHIIOKUM H3KIIOUYUTEIHO B
MPOU3BOJCTBOTO (CpaBHU — Tabmuia 3).°

Hamansaseane na cnoscnocmma € OTHOCUTEIIHO HOB MHCTPYMEHT C HHCKA I10-
MYJSIPHOCT ¥ KaTo 1510, U 32 TIPEACTaBUTENUTE Ha oTnenanTe QyHKImu. ToBa e
OTHOCHUTEITHO BSIPHO U 32 HHCTPYMEHTA Oro0oicemupane om Hyiama.

CpaBHEHHETO MEXAy MpEeACTaBUTENNTE Ha QYHKIUUTE npooaxcou u npous-
600cmeEo TIOKa3Ba CIIEAHOTO: 3a CEIEM IMO3UIUHU (YNPaBICHCKH WHCTPYMEHTH)
MOJKE JIa ce TIpHueMe, 4e Te ca €HAKBO TMO3HATH B JBeTe obOmHocTH. [Ipuemame,
4e TOBA YCJIOBHE € HAJIUIE, KOTaTO CbOTBETHUTE OTHOCUTEIIHH JSUIOBE HE CE pas3-
JIMYaBaT C MoBeye OT 3 NPOLEHTHU MTyHKTA.

UetupuHaieceT MHCTPYMEHTA ca TMO-TIO3HATH 3a MPEICTaBUTENINTEe HAa (PyHK-
USITa NPOU3600CME0; YETHPHU YIPABICHCKA WHCTPYMEHTA ca IO-TIO3HATH 3a
MIPEACTaBUTENNTE Ha QYHKIMTA npodadcou. B mocieaHara kareropus moraar:
oueumanna mpancgopmayus,; ousHec aHaIUu3 U NPOSHO3UpAne, aHAIU3 Ha nompe-
bumenckomo nosedenue/npedcusasane; cmpamezuiecku cviosu. [lone 3a mbpBuTe
TPH MMa OCHOBAHHWE Jia C€ TPEAIONIOKH, Y€ T€ Ca TMO-aKTyaHH 33 ThPTOBCKHUTE
MEHUKBPH, OTKOJIKOTO 32 MPEICTABUTEINTE Ha (DYHKIHATA TPOM3BOICTBO.

KakBu ca 3asiBeHnTE HYKIM 0T HH(pOopMALMA U o0ydeHue?

B tabnuma 4 ca npeacraBeHu pe3yATaTUTE 3a TPUTE U3CJIEABAHU KaTETOPUH.
B Ttabnunara ynpaBieHCKUTE HHCTPYMEHTH ca MOAPEIEHU Bb3 OCHOBA Ha Pe3yl-
tatute 3a WJI ot rpynara nponaxou — iepapXxusi B HU3XOASIL Pel.

3 To3u uHCTPYMEHT uMa 100pa nonyisproct u ipu UJI or UKT cekropa (pyHkuusaTa), a Taka
CBIIO Cpel MPEACTABUTENNTE Ha (PYHKIUATA (PMHAHCH M CUCTOBOJICTBO.
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Ta6aumna 4: Vickam ja Hayda 1oBeve 3a TO3H HHCTPYMEHT (001110 — 244 u3crnenBanu
mura (MJ1); nmponaxou — 58 UJI; mpoussonacteo — 21 1JI)

(011111 (1) Mpoaa:xou IIpousBoacTBo
Agile Management 25 43 (1) 19
Zero-Based Budgeting 35 41 (2) 43
Complexity Reduction 36 40 (3) 33
Advanced Analytics 34 38 (4) 48
Internet of Things 24 33 (5) 24
Balanced Scorecard 24 29 (6) 24
Change Management Programs 22 28 (7) 24
Customer Journey Analysis 28 26 (8—12) 48
Business Process Reengineering 27 26 (8—12) 33
Digital Transformation 21 26 (8—12) 33
Mergers and Acquisitions 22 26 (8—12) 24
Strategic Alliances 28 26 (8 —12) 38
Scenario and Contingency Planning 23 24 (13) 10
Price Optimization Models 21 22 (14) 29
Core Competencies 16 21 (15, 16) 14
Customer Satisfaction Systems 15 21 (15, 16) 19
Total Quality Management 18 19 (17) 10
Benchmarking 13 17 (18, 19, 20) 10
Employee Engagement Systems 15 17 (18, 19, 20) 19
Supply Chain Management 13 17 (18, 19, 20) 10
Customer Relationship Management 11 10 (21, 22, 23) 19
Organizational Time Management 13 10 (21, 22, 23) 19
Mission and Vision Statement 12 10 (21, 22, 23) 5
Customer Segmentation 14 9 (24) 24
Strategic Planning 10 5(25) 10

H3mounuk: aBTOPCKO U3CIEABAHE cpell ObIrapcku MCHUJDKbPH
* % 0T ChOTBETHATA KaTETOpus (B CKOOM — PaHr).

TBProBeckUTE MEHUDKBPU MPOSIBSIBAT HAW-TOJISIM HHTEPEC KbM MPUIIOKEHHE-
TO Ha cuctemara Agile B mpoekTHOTO yripaBinenue (Agile Management). 3a To3u
MHTEpEC ca HAJIMIIE TIOHE JBe MpU4nHU. Kato moxxon npu ynpasieHUEeTo Ha IIpo-
eKTH MeTofoyorusita Agile mppBOHaYaIHO MPUI00M MO-IIIMPOKA MOMYIISIPHOCT B
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IT cexropa; ciex ToBa OBp30 ce MOMYJISPU3Npa U B peIuIia IpyTru oTpaciu. Tosa
HarpaBy HHCTPYMEHTA ,,MOJIEH"* U MPEIM3BUKA JTOIBIHUTEIHO MO-IIMPOK UHTE-
pec KbM Bb3MOXKHOCTHUTE 32 MPUIIOKEHUETO My. B IeHiCTBUTEIHOCT aJan TUBHUSIT
MOJIXO0J], 3aJI0KEH B MeTononorusita Agile, iMa orpoMHU BB3MOXKHOCTH 3a yC-
TMIENTHO MPAKTUIECKO MPUIOKEHUE B ThproBckus omsHec (Sukymnos, 2012). B oc-
HOBaTa Ha Ta3W I'bBKaBa METOAOJIOTUSI CTOM pa3pabOTBAHETO HA NPOMOMUNU HA
npooyKmu, KOUTO Ce MpeJarar 3a OlleHKa OT KJIMEHTUTE B CypOB, HEOKOHUYATENECH
BapuaHT. [locThnmara ot KIMeHTUTE 0OpaTHa Bph3Ka Ce aHAIM3UPa U TIoMara 3a
aZlanTHpaHe Ha MPOIYKTa ChOOpa3HO M3UCKBAHMATA HA KIMEHTHTE. JJOKOIKOTO
CbBpEMEHHATa MapKETHHIOBA ITapaurmMa rmocTaBsi KIMEHTa B IICHThPa, MOXKE J1a
ce npueme, uye Agile MeTomonoruaTa Mpyu ynpaBjieHUETO Ha MPOEKTH MOXE Ja
HaMEpH TO-IIUPOKO YCHEIIHO MPHUIIOKEHHE B THPTOBCKHS OM3HEC — HE CaMoO
npu pa3paboTBaHETO HA HOBM MPOAYKTH, HO Hail-Bede MpH TSAXHOTO aJlalTHpPaHe
Y TECTBaHE 3a BbBEXKAHE Ha OIpE/eIICH JIOKaJIeH Na3ap (Taka ue B Hal-roisMa
CTETIeH Jla OTTOBAPSAT HAa M3MCKBAHMUATA HA ChOTBETHATA IPpyIia MOTPEOUTENN).

[Tpu cpaBHsIBaHE HA JAHHUTE 32 MCHUDKBPHUTE B MPOJIAKOH M MIPOU3BOJICTBO
(mo3naBaHe/nHTEpec KbM Agile MeTomomorusTa), ce yCTaHOBSIBA ,,0TTICTATHOCT
Mertoznonorusita € no3nara Ha 43% OT IPOU3BOACTBEHUTE MEHUKBPH (HO CaMO
3a 22% oT ThproeekuTe). ,,OrmeaanHo 43% OT ThProBCKUTE MEHUHKBPH UCKAT
Jla Hay4JaT rmoBeue 3a Hesl (ChOTBETHO camo 19% OT MEHWIKbPUTE B TIPOU3BOII-
CTBOTO). MoXe J1a ce mpueme, 4e CyMapHHST HHTEPEC U B JIBETE IPyNH MEHHU-
JDKBPH € €IHAKBB, HO HEJIOCTAaThUHOTO IMO3HABAHE HA MHCTPYMEHTA CPEJ] ThPTOB-
CKUTE MCHUDKBPH € PHUUNHA 32 T0-BUCOKHSI MHTEPEC KbM HETOBOTO M3yUYaBaHe.

BTopusiT MHCTPYMEHT, KbM KOWTO TOJISIM UHTEPEC MPOSBSABAT U ThPTOBCKHTE,
Y TIPOM3BOJICTBEHUTE MEHHIKBPH, € Zero-Based Budgeting (bromketnpane ot
Hynata). ToBa e METO/ 3a TIIaHKpaHe Ha OIOKETa, MPH KOWTO pa3xoAuTe, Harpa-
BEHU 3a MPEIUIIHA MEPUOAH, HE C€ B3UMAT MPEABU, a IJIAHHUPAHETO 3aro4yBa
,,OT HyJata®. B ocHOBaTa My € aHaJIM3bT pasxoou — noa3u; Pa3NpeaesleHUeTo Ha
pecypcuTe ce 0CHOBaBa BbPXY HNPUOPHUTETUTE B JCHHOCTTA — MO-BAXKHHUTE JCH-
HOCTH ITOJTy4aBaT MPUOPUTETHO OroKeTupane. B chBpeMeHHaTa ThproBeka JIeii-
HOCT — IIPH BUCOKA IMHAMHUKA 1 TPOMEHH Ha Ma3apa — TO3U METO/I MOXke Ja ObJie
ycnemeH. CTpyBa cH Jla ce u3y4aBa | Mpuiiara mpakTH4ecKu. MeToabT Mmpeno-
Jiara v rno-rosisiMa cBo0ojia Ha AeWCTBHE U TPABOMOIIUS HA MEHUDKBPHUTE, KOETO
B CHBPEMEHHOTO YIIPaBICHHE HA MPOJAKOHUTE CHIIIO € HAIUIIE.

Wwma ocHOBaHuE J1a ce IOMyCHE, Y€ MHTEPECHT KbM METO/Ia MOXKE 1 € MPeIn3-
BHKaH JI0 M3BECTHA CTETIEH OT aTPaKTHUBHOTO My 3araBue. [Ipe3 mocnennuTe ro-
JMHU B MapKeTHHTA M MPOAXOUTE CTaHa MOJEPHO J1a CE TOBOPH 32 MApKemuHe
npu Hynes 6100xcem (MApKETUHTOBU JIETHOCTH, KOUTO ca OE3IUIaTHU WK C MHOTO
HUCKHU pa3xoan). Ho ToBa e ganede oT chIIHOCTTA HA MHCTpyMeHTa bromkeTupa-
HE OT HyJaTa.
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Cpel ThProBCKUTE MEHUDKBPH ChINECTBYBA MOTYEPTaH UHTEPEC U KbM JIPY-
T'M YIIPABJICHCKU UHCTPYMEHTH: HAMAIABAHE HA CLONCHOCMA, OUZHEC AHAU3 U
npoenosupare v T.H. (Tabiuna 4). OGSICHEHUETO HA TO3U UHTEPEC U UHTEPIPETH-
paHeTo My 3a MPAKTHYECKU HYKIH € OT/ICITHA CAMOCTOsTETHA 3a/1a4a.

CbnocraBka Mexay ,,lI03HABAM® M ,,sKkeJiasi 1a Hay4a nmopeve
3a TBProBCKH MEHU/KbPHU

JIOIBbIIHUTENEH CPaBHUTENIEH aHAIN3 MEXAY TOI-YIPABICHCKUTE WHCTPY-
MEHTHU, KOUTO THPTOBCKHTE MEHUKBPH B BhIIrapusi TBbpAAT, ue Mo3HaBaT v UH-
CTPYMEHTHUTE, 32 KOUTO UMAT >KeJIaHHE J1a HayyaT MoBede, MOKe J1a ObJIe OT 1mosi3a
B HSIKOJIKO TTOCOKH.

* Han egna Tpeta OT THProBCKHUTE MEHHMJDKBPU JKENAsAT Ja HaydaT MOBEYE

3a Clle[IHaTa Tpymna yrnpaBIeHCKH WHCTpYMeHTU: Agile Management, Zero-
Based Budgeting, Complexity Reduction, Advanced Analytics, Internet of
Things. be3criopHo, TOBa ca MOJE3HU M BAXKHU 3a NMPAKTHUKAaTa UM MHCTPY-
MeHTH. He e m3HeHaaBaio, 4e TOYHO 1O MOBEYETO OT TSIX ThPrOBCKUTE
MEHH/DKBPU 3asBSBAT, Y€ 3HAST TBBPAE MAJIKO WM HelocTaThyHo. ToBa ca
00acTu, KOUTO ca 3aCTHIICHU CPABHUTEIHO c1a00 B aKaJJIEMUYHUTE YUeOHU
nporpamu 1o Teproeus. OueBnuHA € HEOOXOIMMOCTTA 1 C€ Ch3Ia1aT HOBU
MarucThbPCKH MPOrPaMH WU Ja C€ aKTyaJH3Hpar ChIIECTBYBAIIUTE, KAKTO
U J1a ce pa3paboTAT ChBMECTHO € MPAKTHKATa KypcoBe 3a 00y4eHHUe B MOCO-
YeHHuTe 00JIacTH.
CrieninanHo BHMMaHME TpsiOBa /a ce OObpHE Ha TOI-YNPABICHCKUTE WH-
CTPYMEHTH, KOUTO Ca 0COOCHO BaKHU UMEHHO 3d MbP2OBCKUME MEHUON D~
pu: Customer Journey Analysis (26%), Price Optimization Models (22%),
Customer Satisfaction Systems (21%), Supply Chain Management (17%),
Customer Relationship Management (10%), Customer Segmentation (9%).
B cko0u e mocoueH NponeHTHT cpe/l ThPrOBCKUTE MEHUKbPH, KOUTO HCKAT
Jla Hay4aT [OBEYe 32 TSIX.

Baxxno e ma ce OTroBOpM M Ha CIEAHHS BBIPOC: 3all0 KIOYOBHU ,,THProB-
CKU* MEHUKBPCKH MHCTPYMEHTH HE TOJTydaBaT BUCOKO ThPCEHE UMEHHO Cpej
Ta3W KaTeropus MEHUIKbpH. VMIMa OCHOBaHMS Ja ce TBBPAM, Y€ NPUYMHATA
He e B 100poTo UM mo3HaBaHe. Jla B3emem 3a npumep Customer Relationship
Management (MHCTPYMEHTBT € TO3HAT 32 29% OT THPrOBCKUTE MEHHUKbPH) U
Customer Segmentation (mo3Hat 3a 24%). 1 B nBata cirydasi ocTaBar IO4YTH JIBE
TPETU OT THPrOBCKUTE MEHUIKBbPH, KOUTO HUTO TO3HABAT TE3W MHCTPYMEHTH,
HUTO JKeNasT J]a HaydaT [oBeve 3a TAX. TPYIHO € Ja ce JI0IMyCHE, Y€ 3a TAKbB T0-
JISIM OTHOCHTEJIEH JIJT OT TSIX TE3U YNPABICHCKH MHCTPYMEHTH HE ca He0OXOH-
MU B IpakTUKara uM. He e ChIecTBeHO pa3anyHO MOJIOKEHUETO U C OCTAaHAIINTE
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MOCOYEHH ,,THPTOBCKU " HHCTpyMEHTH. Hanuiie e ceprosen nmporyck — npooiem,
BbpXY KOHTO U JIBETE CTPaHU, aKaJIeMUYHA OOIIHOCT U MapTHROPHUTE OT OM3HEca,
TpsiOBa 3a€HO J]a pelIaT B KpaTKOCPOYEH IJIaH.

Crpiika Harpen:

* JloxiiagBaHuTe pe3yATaTH AaBaT J0OPH OPHEHTHPH 32 HEOOXOAUMOCTTA OT
NPaKTUYECKU KypcoBe W 0Oy4YeHHMsI, KOUTO MOTaT Jia ce MpeiaraT Ha Thp-
TOBCKHTE MEHUIKbPH (ChOOPa3HO 3asiBeHATa OT TAX MOTPEOHOCT Jja Hayyar
noBeye). B mporieca Ha m3rpaxaane Ha MO-TECHU BPB3KU MEXKIY ChOTBET-
HUTE YHHUBEPCUTETCKU CHEIMATHOCTH M OM3HEca, U JIeTe CTPaHH Morar Ja
M3I0JI3BAT MOJIyYEHUTE PE3YNTATH, 3a a OUepTasT CIEIBAIIUTE CTBIKU 3a
cOnmmKaBaHe U CHHXPOHHU3AIHS.

HeoOxoanm € MOmbIHATEICH aHAIN3 TT0 OTHOIIIEHUE Ha YITPABICHCKUTE WH-
CTPYMEHTH, 32 KOUTO THPTOBCKUTE MEHHKbPU TBBPAAT, Y€ MMO3HABAT J0C-
TaTbyHO J00pe. ChC CUTYPHOCT 1€ ObJaT OTKPUTH MPOITYCKU U ,,0€I1 TeT-
Ha“‘, KOUTO MOTaT J]a C€ 3aIbJIHAIT Ype3 NOMBIHUTETHO 00yUeHue 3a On3Heca
— B MarucThpPCKU MPOTrpaMu, KypcoBe 3a mpeKBanuKanus u ap.
Pesynrarure oT npoy4yBaHeTo TpsOBa 1a ce M3MONI3BAT MPH aKTyaIH3UpaHe-
TO Ha y4eOHUTE TJIAHOBE U MPOTPaMH HAa YHUBEPCUTETCKHUTE CIICIIUATHOCTH
B 0akanaBbpCKa U MarucTbpcka cremnet. [1o To3u HaYuH o11e ChC 3aBbPILIBA-
HETO Ha CBOETO 00pa30BaHUE CTYJACHTHUTE 1€ MOTAT J1a OTTOBOPST MO-ITBJIHO
Ha M3MCKBAaHUATA Ha OU3Heca.

3ammTuMa e uaesTa B OJu3Ko ObJIeIe 1a Ce U3TPATH cUcmeMa 3a amecmu-
pane, CbBMECTHO MEX/1y aKajJeMuyHaTa oOIIHOCT U Ou3Heca; B OLEHKaTa 1
BAJIMIMPAHETO HA KOMIIETEHTHOCTTa HA MEHHUKBPHUTE OT MPAKTUKATa MO-
rar J1a ce BKJIIOYaT M TeXHUTE YMEHHA 3a paboTa ¢ u30paHu yHpaBICHCKU
UHCTPYMEHTH.

B Hacrosmms TeKCT BHUMaHUETO € HACOYEHO OCHOBHO KBbM ThPTOBCKUTE Me-
HUDKBPU, HO B TAOIUIIUTE Ca TPEACTABEHU JaHHU M 32 MEHU/DKBPUTE OT MPO-
M3BOJICTBOTO — T€ MOTAT JIa Ce MMOJ3BaT OT aKaJIeMUYHHUTE MPENOAaBaTel B TOBA
HaNpaBJIeHUE U TEXHUTE OM3HEC MapTHbOPU. JJOKOIKOTO B MPOYUBAHETO ca Ha-
JUYHU JTAHHU ¥ 33 MEHUUKBPHUTE B CIEIHHUTE CPEepu: MapkemuHe u pekiama,
ynpasienue na 4oeeuwkume pecypcu, GUHAHCU U cuemo8oocmeo, Ipyu UHTEPEC ¢
TOTOBHOCT III€ TH NTPEJOCTAaBUM Ha 3aUHTEPECOBAHHTE.

3ak/ouenue

PaszmmpsBaneTo M 3a7b1009aBaHETO HA MO3HAHHETO BBPXY CHBPEMEHHHTE
YIPaBJIEHCKU HHCTPYMEHTHU Ch3/jaBa HOBU Bb3MOKHOCTH KaKTO 3a OM3HeEcCa, Taka
U 32 akaJeMH4yHara oOIIHOCT. M3ciieBaHeTo MOKa3Ba ChIIECTBEHH IPOIYCKHU B
MO3HAHMATA HAa THPrOBCKUTE MEHUIKBPH, IIPU TOBA 32 OCHOBHHM ,,TBPTOBCKHU
TOIl YIPABJIEHCKH MHCTPyMEHTH. Pa3zBuTHeTro MM TpsOBa J1a HamHpa CBOEBpe-
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MEHHO OTpa)kKeHHE B Y4eOHHTE IUIAaHOBE M MPOTrpamMH B yHuUBepcuterure. Opu-
SHTUPAHETO Ha YHUBEPCUTETCKUTE BB3MUTAHHULU Ha MOJIETO Ha YIPABICHCKUTE
WHCTPYMEHTH U YMEHHUETO J]a CH CIIy>KaT C TSIX [OBUIIABA CTOMHOCTTA Ha CIie-
IIUAJIMCTUTE C BUCIIE 00pa30BaHuE U NMOJ00PsABAa KOHKYPEHTOCIOCOOHOCTTAa UM
Ha Ia3apa Ha TpyJa. 3a MperogaBaTesIuTe U U3CIeA0BaTeINTe TOBA TIO3HAHUE €
IpeANOoCTaBKa KaKTO 3a aKTYaJIHOCT Ha IPENoJaBaHOTO 3HAHHUE, TaKa ChHIIO 3a
34aCUJIBAHC Ha MHTCIPAaTUBHUTEC TCHACHLIMUN B CUCTEMATa Ha YHUBEPCUTETCKOTO
o0pazoBaHue (C BB3MOXHOCTH 32 TIO-TECHU MEXIYNPEIMETHU BPB3KU, UHTETPU-
paHM YHHBEPCHTETCKH KypCcOBE H JIp.)

HN3nos3Bana JuTeparypa

bopucos, b., Hasuakos, L1. (2008). OT ynpaBieHne Ha KaueCTBOTO KbM Chb-
BBPIICHCTBO Ha OpPraHU3aLUATA: €BPOIEHCKH cTpaTerud W mpaktuku, Co-
¢us. (Borisov, B., Davidkov, Ts., 2008, Ot upravlenie na kachestvoto kam
savarshenstvo na organizatsiyata: evropeyski strategii i praktiki, Sofia).

Hasunakos, L., Aaxymnos, 5. (2019). YcToiunBOCT 1 JMHAMHKA Ha TOTI YTIPaBIICH-
CKH MHCTPYMEHTH (OBJITapCKUAT KOHTEKCT) — IIeHapeH aokian npex MHK
,,/IHOBallMu U MpeanprueMayecTBO B 00pa3oBaHUETO U OuzHeca“, 22-23 mapr,
Codus. (Davidkov, Ts., Yankulov, Ya., 2019, Ustoychivost i dinamika na top
upravlenski instrumenti (balgarskiyat kontekst) — plenaren doklad pred MNK
,Inovatsii i predpriemachestvo v obrazovanieto i biznesa®, 22-23 mart, Sofia).

Hasunkos, L., Beasp, O., Muxaiinosa, 1. (2019). Bogemu nHCTpyMeHTH 3a yII-
paBiieHHe Ha OW3HEca — BB3MOKHOCTH 32 CHHEPIHs B IMPENOJaBaHETO Ha
WKOHOMHYECKO W YIMpaBIeHCKO 3HaHWe, Jlokmam mpex MeXIyHapoaHara
Hay4yHa KoH(epeHuuss CbBpEMEHHH MapaJurMu B yIPABICHUETO B KOHTE-
KCTa Ha HempekbcHara npoMsHa, 29 noemspu, XTMYVY, Codus. (Davidkov,
Ts., Vedar, O., Mihaylova, 1., 2019, Vodeshti instrumenti za upravlenie
na biznesa — vazmozhnosti za sinergia v prepodavaneto na ikonomichesko
i upravlensko znanie, Doklad pred mezhdunarodnata nauchna konferentsia
Savremenni paradigmi v upravlenieto v konteksta na neprekasnata promyana,
29 noemvri, HTMU, Sofia).

Hasunxos, 1., Kanasupesa, P., I'yp6anosa, 1., Aanonosa, JI. (2019). Uuctpy-
MEHTH 3a yIpaBJIeHHue Ha Ou3Heca — pa3BuTHe U tuHamuka. Jloxman mpen X VII
MeXIyHapoIHa HayyHa KoH(epeHIHs ,, MEHUIKMBHT U UHKEHEPUHT ™, 23-26
toru, Cozonoin. (Davidkov, Ts., Kanazireva, R., Gurbalova, 1., Andonova, D.,
2019, Instrumenti za upravlenie na biznesa — razvitie i dinamika, Doklad pred
HVII mezhdunarodna nauchna konferentsia ,,Menidzhmant i inzhenering®,
23-26 yuni, Sozopol).

Mapxoscka, B. (2018). (He)Bb3MoxKHUTE IPOEKTH: CHBPEMEHHH METO/M 32 YII-
paBleHue Ha NpeAnpusiTHeTO, u3Ad. ,,EBmemonust Ilpoxbkuren®, [1noBnus.

231



I[Beran JlaBuakoB, SABop AHKyn0OB

(Markovska, V., 2018, (Ne)vazmozhnite proekti: savremenni metodi za up-
ravlenie na predpriyatieto, izd. ,,Evdemonia Prodakshan®, Plovdiv).

SAnkynos, A. (2012). OpranuzanyionHa KyaTypa Ha ThproBuute B bbiarapus:
W3CIIC/BAHUSL M TPEMOPBHKU 3a MEHWDKMBHTA, ABarapn [lpuma, Codusin
(Yankulov, Ya., 2012, Organizatsionna kultura na targovtsite v Bulgaria:
izsledvania i preporaki za menidzhmanta, Avagard Prima, Sofia).

Rigby, D., Bilodeau, B. (2017). Management Tools & Trends survey, 2017, Bain
& Company, available at: https://www.bain.com/insights/management-tools-
and-trends-2017/

Hodge, B. (2018). Global Intelligent Automation Market Report H1 2018:
How to Scale Robotics. How to design for Scale and Yield when launching
your program, available at: https://www.ssonetwork.com/rpa/reports/global-
intelligent-automation-market-report-h1-2018 (accessed 11 November 2020)

kskosk

TOP MANAGEMENT TOOLS IN SALES MANAGERS’ PRACTICE

Prof. Tzvetan Davidkov, DSc
Department of Business Administration, SU ,,St. Kliment Ohridski‘
e-mail: tzvetandavidkov@feb.uni-sofia.bg

Assoc. Prof. Yavor Yankulov, PhD
Department Economy of Trade, University of National and World Economy
e-mail: yankulovi@unwe.bg

Abstract

Research on the use of different management tools trace the evolution of leading
trends in management. It outlines the content and limitations of the general management
tools, as well as differentiating between them. The text introduces a clear-cut model of
the top management tools and the results of a study among Bulgarian managers. There
are two components to this research: to what extent are the subjects familiar with the
tools listed; to what extent do they wish to learn more about them. Special attention is
paid to the sales managers — which of the tools they are familiar with and which they use
in their practice. A comparison is drawn between the sales managers and the production
managers relative to the whole studied aggregate.
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